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Greenland Acquisition Corp. (“GLAC”), a Nasdaq Capital Market quoted SPAC or special purpose acquisition
company incorporated on Dec. 28, 2017, signed a share exchange agreement on July 12, 2019 to acquire 100% of the
issued and outstanding capital stock of Zhongchai Holdings (“Zhongchai”).
Under the terms of the agreement, GLAC will acquire all of the outstanding equity interests of Zhongchai from its
existing shareholders, in exchange for 7.5 million newly issued ordinary shares of GLAC, where Zhongchai’s initial
shareholders will roll 100% of their equity holdings into the transaction, in order to receive a total of 7.5 million equity
shares. Of which, 10% of the 7.5 million shares (or 750,000 shares) will be put under escrow account for 18 months
from the closing as security for the indemnification claims. Upon closing, Zhongchai will become a wholly-owned
subsidiary of GLAC, and Zhongchai's majority owned subsidiaries will become the operating entities of the Company.,
Subsequently, Zhongchai’s initial shareholders would own an aggregate stake of 67% of the newly created company
at closing, and an ownership of 69% when the escrowed shares are released in 18 months, subject to the satisfaction
of customary closing conditions.

Zhongchai Holding Company Highlight
Incorporated under Hong Kong laws on April 23, 2009, Zhongchai Holding is a leading provider of transmission
system for the material handling equipment market in China. The company conducts its business through four
subsidiaries in China, whose transmission products are used as the key components for forklift trucks used in
manufacturing, industrial and logistic applications. Zhongchai is a high-tech company garnering many patents and
intellectual properties, and has completed a prototype of Robotic Cargo Carrier in August 2018. The conceptual
prototype targets the same market segments as the company’s transmission systems, and soon can be commercialized
with the first production-ready sample expected to complete in late 2019.
Founded and managed by proficient industry veterans of proven track record
Zhongchai was founded by Peter Wang, an industry veteran who co-founded Unitech Telecom (“UT”), which was
then merged into UTStarcom, a Chinese tech/telecom company traded under ticker UTSI on Nasdaq. Mr. Wang has
an unique background that combines more than 20 years of experience in technology, R&D, operation, finance, and
management. Mr. Wang received his BS and MS from University of Illinois, as well as an MBA degree from Nova
Southeastern University. Mr. Wang also worked at AT&T Bell Labs as researcher in his early career.
Following the GLAC acquisition, Zhongchai’s key executives are expected to remain as key executives of the
combined company to continue driving business growth, by tapping into the resources from the public capital markets
to speed up the innovations to traditional transmission products as well as robotic cargo carriers. With a widelyrecognized brand in China, a growing customer base, a strong R&D team and a new commercial ready robotic product.
Strong technological innovation and product development capabilities
As of June 2019, Zhongchai held 85 registered patents, including 75 utility patents under the China National
Intellectual Property Administration and 10 invention patents. Zhongchai’s intellectual property consists of a portfolio
of patents, trade markets and proprietary design specifications. These IPs, together with its strong product development
and manufacturing capabilities have made Zhongchai highly valuable in the industrial and logistic markets.
Customer, Product Portfolio, Production Capacity, Service & Support
Broad customer base of leading manufactures - Zhongchai has an established customer base of over 100 major
original equipment manufacturers (“OEM”) and system integrators in China. The company enjoys existing brand’s
leadership through developed long-term relationship with the leading manufacturers, such as Linde, HELI, Modern
Hailin, Maximal, Shantui, JAC, XGMA, GoodSense, etc., which could further support its expansion into new product
categories.
High quality product portfolio serving forklifts industry needs - Zhongchai provides a comprehensive, highquality product portfolio consisting of 14 mechanical-gearbox models, 18 hydraulic-gearbox models, and 3 transaxle
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models over a range of different rated speeds, transmission ratios and torque co-efficiencies that are geared to serve
the industry needs of forklifts.
Efficient production capabilities catered for growing market opportunities - Zhongchai has ~44,751 square
meters of modern, efficient manufacturing facilities valued at around $35 million, and is projected to provide an annual
production capacity of up to 200,000 transmission systems, as well as 10,000 robots.
Strategically positioned service network with national coverage - With the extensive areas covered by its service
centers, Zhongchai is able to offer its customers with prompt on-site service & training and after-market support within
24-48 hours, allowing fast response to the customer needs, which in turn has helped building close customer
relationship and loyalty.

New Robotic Products Creating Strategic Growth Opportunity
On the back of ever-rising labor cost and subpar manual performance, the needs for factory/warehouse automation to
effectively implement material handling have never been greater, prompting insatiable demand for the robotic material
handling equipment.
In order to capitalize on such mounting demand by the industrial and logistic applications, Zhongchai has been
engaging in the design and manufacture of robotic material handling equipment, enabled by its technological
advancement and manufacturing efficiency. Subsequently, the company rolled out a new product prototype of Robotic
Cargo Carrier (“RCC”) in late 2018, presenting a substantial business growth opportunity for Zhongchai when the
commercial-grade RCC products expected to hit the China market towards the end of 2019.
RCC products are geared to target the similar customer base of Zhongchai’s existing industrial users, with customer
service, support and training continuous to be met by the company’s existing, strategically located service network.
Additionally, as the company has already earned brand loyalty from its existing clients, the incremental sales &
marketing costs could be significantly reduced. And with its well-established supply chain, Zhongchai is able to
provide highly cost-effective products outperforming other technology-based competitors.
The first commercial product to hit the market, RC 1000, is expected to come with an advanced wheels setup, making
it highly adoptable and readily for use by a wide range of warehousing conditions. Management is confident that the
company could effectively deliver high-quality products that differentiate from other competitors, with its unique
chassis designs to address the under-served yet rapidly growing market of high precision manufacturing and heavy
payload market, ranging from 100kg to 5 tons.
RC 1000 Model Specs – Expected Releasing Date: By End of 2019
Payload capacity: 100 – 5000 Kg
Operating speed: 5km/h
Max Power:
23kw
Battery Power: 8kwh
Battery Type:
Lithium
Operating Time: 8h
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Growth Drivers & Market Potential
Forklift & Logistics
In terms of total global forklift-truck sales, China has been the number 1 since 2017, and accounted for around 33%
of the global market in 2018. The overall demand on forklift trucks has been fairly consistent in China, with sales
increase mainly attributable to the electric-driven portions.
According to CCMA study, China forklift-truck unit sales are expected to reach 2.7 millions in 2020, implying an
annual growth of around 10%.

Forklift Sales Volume in China and Worldwide 2013 - 2018
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Zhongchai to benefit from positive correlation between forklift trucks & logistic industry growth
There also exists strong positive correlation between growing demand on forklift trucks and growth in China’s logistic
industry. Growth in China’s logistic industry would put China’s forklift trucks sales on the positive trajectory, which
in turn would benefit the company’s transmission systems product sales.
Correlation between China Forklift Trucks Sales & Logistics Delivery Volume
(In 10K)
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Global Robots (Service Robots, Industrial Robots, Cobots)
IFR’s (International Federation of Robotics) World Robotics report showed that the global sales of robots, including
service robots, industrial robots and cobots hit $16.5 billion in 2018, with shipment increased to 422,000 units, an
increase of 6% from 2017. The report expects the global sales to grow at an average annual rate of 12% from 2020 to
2022, despite of a temporary pause anticipated in 2019, flat from the record levels reached in 2018.

Five major markets represent 73% of the total global robots sales volume in 2017, namely China, Japan, South Korea,
the United States and Germany. China has been the biggest robot market in the world since 2013, and remains the
world’s largest industrial robot market as of today. Yet, the nation’s robot density remains relative low at 97 units per
10,000 workers, compared to market leaders like South Korea, Singapore and Germany. The low robot density has
positioned China to lead the demand for robots use in the next few years, creating substantial growth opportunity for
the industrial robots market.
Industrial Robots - Fast Growing Logistics Robotic AGV Market
According to IFR, the worldwide industrial robot sales reached a record 380,555 units in 2017, an impressive YoY
increase of 29%, however followed by a merely 1% YoY increase in 2018, mainly dragged by the decline in China
auto sales whereas the auto industry remained as the top robots adopter globally, accounting for ~30% of the total
supply in 2018, followed by the Electronics industry.
IFR report also showed that logistics systems, such as autonomous guided vehicles (AGVs), represented 41% of all
units sold in 2018, followed by inspection and maintenance robots (39%). Logistics systems sales volume and unit
grew to $3.7 billion and 111,000 in 2018, representing a 53% and 60% growth from 2017, respectively, mainly driven
by warehouse solutions for major e-commerce companies, according to IFR. Overall, logistic systems are the main
value growth drivers for the professional service robots, and are expected to grow at a CAGR of ~56% 2017-2022e.
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Near 68% of the global logistics systems sales were from AGV market alone in 2018, valued at USD 2.49 billion. The
global AGV market size is projected to expand at a CAGR of 15.8% from 2019 to 2025 to reach USD 7.28 billion by
2025, and among which, Chinese AGVs sales volume and revenue are expected to expand at a CAGR of 30.3% and
25.0% respectively from 2013 to 2020, as majority of the factories in China have been seeking to maximize
productivity and efficiency by limiting human intervention and potential errors caused by labor-intensive efforts.
2013-2018 China AGV Sales Volume

2013-2018 China AGV Market Size
Million RMB
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Zhongchai to benefit from strong AGV logistic systems sales growth
The company’s Robotic Cargo Carrier (“RCC”) products would help companies with operating cost reduction,
workforce safety improvement, productivity enhancement, and are strategically set to benefit from the rapid growth
of e-commerce companies leading to the robots market growth, as well as the increasing need for automation in
maritime applications.

Financial Highlights
Proven historical growth - The company’s revenues increased 23% YoY to ~$60.2 million in 2018 from ~$49.1
million in 2017. Zhongchai also turned profitable in 2018, with net income increased to ~$6.6 million and EBITDA
reaching ~$10.3 million.
Substantiated growth momentum – On pro-forma basis, the company expects its revenue to grow to ~$67 million
and ~$74 million in 2019e and 2020e, respectively, representing a 2-year CAGR of ~11%. Net income and EBITDA
are expected to grow to ~$6.8/$11 million in 2019e and ~$8.8/$14.2 million in 2020e, representing a 2-year CAGR
of 15.4% and 17.6%, respectively. Growth margin is expected to further improve to ~25% in 2020 from ~22% in 2019.
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DISCLOSURES AND DISCLAIMERS
Stone Street Group LLC (“Stone Street”) publishes research reports on publicly-traded companies. Stone Street has been
retained by the company discussed in this report (the “Company”) to provide ongoing digital investor relations services,
including the creation and dissemination of this report. All research published by Stone Street is based on public information,
or on information from the Company that the Company is required to promptly make public.
Stone Street is not a broker-dealer or a “covered person” under SEC Regulation AC, and does not distribute its research
through a registered broker-dealer or any associated person of a registered broker-dealer. Accordingly, Stone Street is exempt
from the provisions of Regulation AC. Nevertheless, Stone Street makes the following voluntary disclosures and disclaimers
in connection with its research reports:
NO GUARANTEE: This research report is not a substitute for the exercise of an investor’s independent due diligence and
independent investment determinations. Information contained herein is based on sources we believe to be reliable but we do
not guarantee their accuracy. It should be presumed that the analyst who authored this report has had discussions with the
Company to endeavor to ensure factual accuracy prior to publication, however, no independent due diligence or verification
has been undertaken by the analyst. No endorsements are made in respect of information provided or published by the
subject Company and relied upon by the analyst for purposes of this research report. Recipients of this report should consider
this report as only one factor in making any investment decision. This report is for information purposes only and is not
intended as an offer to sell or a solicitation to buy securities. Any and all information provided by the Company which has
been publicly disclosed as “forward looking information” remains subject to all uncertainties in such regard and Stone Street
makes no assurances or guaranties of actual outcomes.
NO CONFLICTS OF INTEREST: Stone Street does NOT own securities of the issuers described herein, and Stone Street
does not make a market in any securities. Stone Street does not engage in, or receive compensation from, any investment
banking or corporate finance-related activities with the company discussed in the report. Stone Street’s contracts with issuers
protect Stone Street’s full editorial control of all research, timing of release of reports, and release from liability for negative
reports.
ANALYST INDEPENDENCE: Each Stone Street analyst has full discretion on the analysis and revenue targets contained
in the report, based on his or her own due diligence. Analysts are paid in part based on overall profitability of Stone Street.
No part of analyst compensation was, or will be, directly or indirectly, related to the specific recommendations or views
expressed in any report or article. Stone Street policy does not allow an analyst or a member of their household (i) to own,
trade, or have any beneficial interest in any securities of any company that analyst covers, or (ii) serve as an officer or director
of a covered company.
RISK FACTORS: Earnings targets and opinions concerning the composition of market sectors included in this report
reflect analyst judgments as of this date and are subject to change without notice. A risk to our earnings targets is that the
analyst’s estimates or forecasts may not be met. This report contains forward-looking statements, which involve risks and
uncertainties. Actual results may differ significantly from such forward-looking statements. Factors that may cause such
differences include, but are not limited to, those discussed in the “Risk Factors” section in the issuer’s SEC filings available
in electronic format through SEC Edgar filings at www.sec.gov.
COMPENSATION: Stone Street received a flat fee from or on behalf of the Company for the creation and dissemination of
the report. Stone Street has not received investment banking income from the Company in the past 12 months, and does not
expect to receive investment banking income from the Company in the next 12 months.
ANALYST CERTIFICATION: The research analyst certifies that this report accurately reflects his/her personal views
about the Company’s securities that none of the research analyst's compensation was, is or will be, directly or indirectly,
related to the analyst's specific recommendations or views contained in this research report.

